cumple.

G-CLOUD 15
PRICING DOCUMENT

1

© 2026 Cimple Limited. All rights reserved. visit https://cimple.uk/ today



http://www.cimple.uk

cimple: January 2026

I Foreword

Cimple was built by people who understand UK public sector procurement because we have worked
within it. We know the reality procurement teams operate in: increasing regulatory responsibility, tighter
budgets, heightened scrutiny, and the challenge of supporting buying activity across whole organisations.
Procurement professionals are expected to deliver greater control, transparency, and value, often with
limited time and resources.

Our approach to pricing reflects these same pressures. Public sector organisations need clarity,
predictability, and confidence that costs are transparent and aligned to the value delivered. Our pricing
structure is designed to be straightforward to understand, avoiding hidden complexity, and enabling
organisations to plan effectively within constrained budgets.

We also recognise that procurement needs evolve. That is why our commercial model is designed to be
flexible, allowing services to scale as requirements change and ensuring organisations only pay for what
they need. This balance of transparency, flexibility, and value underpins our commitment to supporting
sustainable, long-term procurement outcomes across the public sector.

Wyndham

W

Founder & CEO

cimple.

We're changing the way the world
works together

A procurement platform that will transform the way companies and
organisations exchange goods and services forever.

Get started
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I Service Matrix

Our eight core services set out in our service definition document enable access to a series of our
modules. These can be added to, adapted and changed as part of our GCloud offer.

If a customer wishes to purchase a further module for their suite during their contract they can do so
and any discounts that are relevant will be applied. The fees due will be pro rata’d for the remainder of
that year to align with the anniversary date of their current contract.

Our solution can either be purchased on a per module basis, or based on the specific service that the
customer is looking for. The pricing within this document outlines both options.

The service matrix ie which modules are available in the standard package of each of our services is
outlined below.
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I Core Modules

Cimple operates a transparent, subscription-based pricing model aligned to organisational size and
annual procurement spend. The below outlines the baseline pricing for our core modules for Public
Sector procurement teams. We then have further modules which can be purchased on top of below
covered in pages 6 to 8.

Cimple eProcurement

Compliant with Procurement Act 2023, Above and Below threshold procurement, Competitive
Flexible Procedure, Direct Award/Quick Quote, Frameworks and Dynamic Market,
Central Digital Platform (CDP) notice publishing, in-platform evaluation, moderation, and audit trails.

Organisation Size  Annual Spend Price per month Annual License Fee
Micro £0 to £10 million £500 £6,000

Small £10 million to £50 million £1,000 £12,000

Medium £50 million to £150 million £1,500 £18,000

Large £150 million to £300 million £3,000 £36,000

Enterprise £300 million to £1 billion £5,000 £60,000

Premium > £1 billion Bespoke Pricing

Cimple Contract Register & Management

Central register for PCR15 and PA23 contracts, Automated transparency notices (UK7, UK10, UK11)
Contract expiry alerts, extensions, and amendments, KPIl and social value tracking

Organisation Size  Annual Spend Price per month Annual License Fee
Micro £0 to £10 million £500 £6,000
Small £10 million to £50 million £1,000 £12,000

. Medium £50 million to £150 million £1,500 £18,000
Large £150 million to £300 million £3,000 £36,000
Enterprise £300 million to £1 billion £5,000 £60,000

Premium > £1 billion Bespoke Pricing 4
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A core component of our commercial model is the variety of discounts that we apply based on longer
term or broader commitments that you our customers make to us.

The below sets out the principles of the discounting that applies across all of our commercial products.

Discounts

Yearly Up Front

For licences fees paid for the year up front there is a
5% discount applied. This increases to 7.5% if two
years or more.

Contract Up Front

For licences for a contract if these are paid for up
front they receive a 10% discount applied..

New Modules

For new modules added to a new package they will
be discounted by 25% and then the any further
discounts (e.g. yearly up front) applied.

Shared Service

For customers delivering as a shared service then we
apply a 25% discount to the annual licence fees for
each new customer added.

Education Discounts

For Schools and supporting organisations licence fees
are discounted by 50%.

Wider Discounts

We reserve the right to apply different discounts on
top of the above depending on the customer context.

ted. All rights reserved.
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I Wider Modules

Cimple provides a set of supporting platform modules that extend beyond our core offering. These
modaules are offered to enable organisations to plan future activity, manage supplier relationships
centrally, and maintain compliance while reducing manual effort and fragmented processes.

Clmple Pipeline Publisher cannot be purchased as a standalone.

Forward pipeline creation and management, PA 23 Compliant, Support for early market
engagement activity, Audit trail of pipeline updates and changes, Timeline View of Projects, Publish
Notice to Central Digital Platform

Organisation Size  Annual Spend Price per month Annual License Fee
Micro £0 to £10 million £500 £6,000

Small £10 million to £50 million £1,000 £12,000

Medium £50 million to £150 million £1,500 £18,000

Large £150 million to £300 million £3,000 £36,000

Enterprise £300 million to £1 billion £5,000 £60,000

Premium > £1 billion Bespoke Pricing

Cimple Enhanced Supplier Management & Relationship Management

Supplier Directory and Classification, Create, Maintain, and Actively manage a Centralised Supplier
Database, Compliance and Risk Monitoring, Performance and Financial Insights, Supplier
Engagement and Management, Dashboard and Analytics

Organisation Size  Annual Spend Price per month Annual License Fee
Micro £0 to £10 million £500 £6,000
Small £10 million to £50 million £1,000 £12,000

. Medium £50 million to £150 million £1,500 £18,000
Large £150 million to £300 million £3,000 £36,000
Enterprise £300 million to £1 billion £5,000 £60,000

Premium > £1 billion Bespoke Pricing 6
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Cimple Pre-Procurement Project Governance

Configurable request intake forms, Sequential and parallel approvals, Approval groups and
delegation, Routing into sourcing, contracts, or external systems

Organisation Size  Annual Spend Price per month Annual License Fee
Micro £0 to £10 million £500 £6,000

Small £10 million to £50 million £1,000 £12,000

Medium £50 million to £150 million £1,500 £18,000

Large £150 million to £300 million £3,000 £36,000

Enterprise £300 million to £1 billion £5,000 £60,000

Premium > £1 billion Bespoke Pricing

Cimple Framework & Dynamic Market Hosting

Host and Manage Frameworks and Dynamic Markets, including agreements established under PCR
15, Fully Compliant with PA 23, Run Call-Offs, Manage Suppliers, Award and In-Platform Evaluation.
This is included as standard and no further cost with the eProcurement Module.

Dynamic Market Set up fee

This is for the set/launch of a new DPS £5,000 one-off

Ongoing fee
This covers:
e  Access for unlimited users (internal users) £6,000
e  Access for unlimited buyers and suppliers
e  Compliant notices published on Find A Tender (or £500 per
e  Access to the Customer Support Team month)
e  Access to all portal features outlined in the Service Definition

document as standard

Shared Service Model £3,000 per

For customers running a shared service model then customers can access the | customer
frameworks, and/or Dynamic Markets, for a low cost licence that can either be

charged to the Shared Service provider or the end Customer. (£250 per month)
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Cimple Request In-Take & Orchestration

Customise triaging requirements relevant to your organisation i.e. directing different requirements
or spend levels to different procurement routes across procurement cards/purchase requests, low
value purchasing and formal procurement processes. Enabled intake ingestion via a range of data
feeds including but not limited to forms, email, Slack, Teams, Jira etc.

Organisation Size  Annual Spend Price per month Annual License Fee
Micro £0 to £10 million £500 £6,000

Small £10 million to £50 million £1,000 £12,000

Medium £50 million to £150 million £1,500 £18,000

Large £150 million to £300 million £3,000 £36,000

Enterprise £300 million to £1 billion £5,000 £60,000

Premium > £1 billion Bespoke Pricing

Cimple Catalogue & Order Management

Enable the creation and management of Catalogues (including the upload and management of
existing catalogues). Manage product and pricing updates with suppliers including through
embedded rules. Furthered by ordering with a variety of payment and delivery methods for
on-catalogue items. Access to the broader, open, Cimple Marketplace for off-catalogue ordering.

Organisation Size  Annual Spend Price per month Annual License Fee
Micro £0 to £10 million £500 £6,000

Small £10 million to £50 million £1,000 £12,000

Medium £50 million to £150 million £1,500 £18,000

Large £150 million to £300 million £3,000 £36,000

Enterprise £300 million to £1 billion £5,000 £60,000

- Premium > £1 billion Bespoke Pricing
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I Implementation and Optional Costs

There are then a series of implementation and wider associated optional costs.

Implementation

The baseline, standard, 12 week implementation of Cimple comes at a fixed cost. For more
complicated roll-outs/implementations the baseline activity will be delivered at the same rate and
non-standard activities will be costed based on our standard rate-card below.

Method Cost Estimate
Standard Charged at 20% of the Year 1 licence fees for the modules/service being opted for.
Enhanced The above and then day rate estimates for non-standard implementation activity.

Wider Training

As part of our standard, 12 week implementation of Cimple a baseline set of training will be delivered
for users. Further training packages can then be purchased at any point during the contract. The costs
for these are:

Module £150 per hour (virtual)
Y2 Day £350 per half day (can be in person or virtual)
Full Day £700 per day (can be in person or virtual)

Common Other Costs
We have standardised costing then for some costs that come up on a re-occuring basis with customers.

Type Cost Estimate
Single-Sign . .
On (SSO) We have a standard cost specifically for Microsoft EntralD of £3,000.

e-Signature A package of 1,200 envelopes is £3,500.

Soon, the Cimple Agent will help enhance your core teams. An agent will come as an
Al Agent optional layer priced at 20% of the associated module subscription, providing
predictable and proportionate value.
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Rate Card

Where possible we aim to implement customer feedback/feature requests as part of our roadmap at
our cost. However, if customers want to accelerate the development of specific features, have
customer requests or for the non-standard implementation activities these are costed against our
baseline rate card below.

Role Rate (per day)

Delivery Lead £900
Technical Lead £900
Snr Engineer/Product Manager/ Designer £800
Mid Engineer/Product Manager/ Designer £600

QA Tester/Project Manager/Business Analyst £600

Jnr Engineer/Product Manager/ Designer £400

Integrations

We support integrations into a range of different solutions covering reporting and analytics (e.g.
PowerBl), wider organisation suites (e.g. Microsoft365), Enterprise Resource Planning (ERPs)/ finance
systems (e.g. Oracle Fusion) and other eProcurement/Contract Management solutions.

Each integration, whether it is a configuration of an existing integration, or, a new integration will be
scoped and costed against the outlined rate card above.

Single Event Pricing

We are aware that customers may want to access Cimple to undertake a singular sourcing event. This
service is offered on a per event basis and includes organisation set-up, account management, user
management and onboarding as well as the exit transition and data handovers.

The pricing this is outlined below:

Event Package Cost per Package

Single Sourcing Event £500
Up to 5 Sourcing Events £2,000
Over 5 Sourcing Events £250 per event

: Single Framework or Dynamic Market £1,000
Up to 5 Frameworks or Dynamic Markets £4,000
Up to 5 Frameworks or Dynamic Markets £500 per event

d. All rights reserved. 10
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I Service Pricing Summaries

1) eProcurement/eTendering Solution

Covers access to our eProcurement Module (with in platform evaluation) and includes organisation
set-up, organisation management and user set-up management as standard. This also includes
creation of Frameworks/Dynamic Markets and publishing notices to the CDP.

Organisation Size  Annual Spend Price per month Annual License Fee
Micro £0 to £10 million £500 £6,000

Small £10 million to £50 million £1,000 £12,000

Medium £50 million to £150 million £1,500 £18,000

Large £150 million to £300 million £3,000 £36,000

Enterprise £300 million to £1 billion £5,000 £60,000

Premium > £1 billion Bespoke Pricing

2) Contract Register & Management

Access to our Contract Module that enables customers to integrate or upload their existing
register and add new contracts in. Management of those contracts, KPI tracking and publishing of
notices to the CDP. Includes organisation set-up, organisation management and user set-up
management as standard.

Organisation Size  Annual Spend Price per month Annual License Fee
Micro £0 to £10 million £500 £6,000

Small £10 million to £50 million £1,000 £12,000

Medium £50 million to £150 million £1,500 £18,000

. Large £150 million to £300 million £3,000 £36,000
Enterprise £300 million to £1 billion £5,000 £60,000

Premium > £1 billion Bespoke Pricing
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3) Source-to-Contract

Full access to our eProcurement, Contract and Pipeline Modules to enable end-to-end sourcing
and contract management capabilities. Includes organisation set-up, organisation management and
user set-up management as standard.

Organisation Size  Annual Spend Price per month Annual License Fee
Micro £0 to £10 million £1,000 £12,000

Small £10 million to £50 million £2,000 £24,000

Medium £50 million to £150 million £3,000 £36,000

Large £150 million to £300 million £6,000 £72,000

Enterprise £300 million to £1 billion £10,000 £120,000

Premium > £1 billion Bespoke Pricing

4) Framework & Dynamic Market Hosting

Access to the eProcurement Module to host and Manage Frameworks and Dynamic Markets,
including agreements established under PCR 15, Fully Compliant with PA 23, Run Call-Offs, Manage
Suppliers, Award and In-Platform Evaluation. Includes organisation set-up, organisation
management and user set-up management as standard.

Dynamic Market Set up fee

This is for the set/launch of a new DPS £5,000 one-off

Ongoing fee
This covers:
e  Access for unlimited users (internal users) £6,000
e  Access for unlimited buyers and suppliers
e  Compliant notices published on Find A Tender (or £500 per
e  Access to the Customer Support Team month)
e  Access to all portal features outlined in the Service Definition

document as standard

Shared Service Model £3,000 per

‘For customers running a shared service model then customers can access the | customer
rameworks, and/or Dynamic Markets, for a low cost licence that can either be

d.to the Shared Service provider or the end Customer. (£250 per month)
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5) Intake & Orchestration

Access to the Intake, Orchestration & Triaging Module odule to enable ingestion of requirements
from a broad range of user groups and interfaces. The unstructured data is then triaged and
orchestrated against organisation specific customised workflows, approvals and triaging. This is the
connected to Cimple eProcurement/Marketplace modules, or integrated into wider systems,

exportable.

Organisation Size  Annual Spend Price per month Annual License Fee
Micro £0 to £10 million £500 £6,000

Small £10 million to £50 million £1,000 £12,000

Medium £50 million to £150 million £1,500 £18,000

Large £150 million to £300 million £3,000 £36,000

Enterprise £300 million to £1 billion £5,000 £60,000

Premium > £1 billion Bespoke Pricing

6) Cimple Low Value Purchasing & Order Management (Marketplace)

Access to the Marketplace module to enable low value purchasing and ordering with suppliers.
Includes organisation set-up, organisation management and user set-up management as standard.

Organisation Size  Annual Spend Price per month Annual License Fee
Micro £0 to £10 million £500 £6,000

Small £10 million to £50 million £1,000 £12,000

Medium £50 million to £150 million £1,500 £18,000

Large £150 million to £300 million £3,000 £36,000

Enterprise £300 million to £1 billion £5,000 £60,000

~ Premium > £1 billion Bespoke Pricing
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7) Cimple Order-to-Pay & Tail Spend Management (Marketplace)

Access to the Marketplace Module offering a range of payment capabilities and delivery tracking.
Cimple provides a single point of invoicing as part of the service model.

This model also has a transaction fee cost associated with it as a % of spend throughput.

Organisation Size  Annual Spend

Micro £0 to £10 million

Small £10 million to £50 million
Medium £50 million to £150 million
Large £150 million to £300 million
Enterprise £300 million to £1 billion
Premium > £1 billion

8) Cimple Source-to-Pay (End-to-End)

Price per month Annual License Fee
£1,000 £12,000

£2,000 £24,000

£3,000 £36,000

£6,000 £72,000

£10,000 £120,000

Bespoke Pricing

Full lifecycle from request to payment, End-to-End Procurement Lifecycle, unified dashboards for
spend, contracts, and suppliers, Al-assisted workflows and automation, strong auditability and
governance. This is delivered through access to All Modules.

Organisation Size  Annual Spend

Micro £0 to £10 million

Small £10 million to £50 million
Medium £50 million to £150 million
Large £150 million to £300 million

Enterprise £300 million to £1 billion

Premium > £1 billion

d. All rights reserved.

Price per month Annual License Fee
£2,000 £24,000

£4,000 £48,000

£6,000 £72,000

£12,000 £144,000

£20,000 £240,000

Bespoke Pricing
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Our values.

Beautiful Simplicity
Making the complex beautifully simple.

Trust

Create trust through authenticity and
transparency.

Change Things

Care for our users and help change things
for the better.

cimple.
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