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1. Aaseya Camunda Licence Reselling Services - Pricing 

Pricing for Aaseya Camunda Licence Reselling Services is based on Camunda’s standard subscription-based 

licensing model and is determined by the Camunda products and editions selected, the adoption tier, and the 

intended scale of process automation. All licence pricing and commercial terms are governed by Camunda’s 

published pricing frameworks, with Aaseya acting as an authorised Camunda reseller to facilitate compliant 

procurement through G-Cloud. 

Camunda licensing is typically structured around process automation adoption levels, which consider factors such 

as the number of tenants, process instances executed, and the strategic scope of adoption. Customers may select 

from predefined adoption tiers or opt for a custom enterprise model based on their requirements. 

Indicative Camunda Licensing Structure 

Licensing 

Dimension 

Single Project Scaled Adoption Strategic 

Adoption 

Strategic Adoption 

(Custom) 

Number of 

tenants included 

1 Up to 3 Up to 8 Unlimited 

Process instances 

included 

~10,000 ~50,000 ~200,000 Custom 

Typical use case Pilot or isolated 

workflow 

Multiple workflows or 

departments 

Enterprise-wide 

automation 

Large-scale or cross-

enterprise adoption 

Commercial 

model 

Subscription Subscription Subscription Custom commercial 

agreement 

 

Overall pricing is further influenced by the deployment model (Camunda SaaS or self-managed), execution 

workloads, environments required (e.g. development, test, production), subscription term, and anticipated growth 

or scalability needs. Contract duration, renewal timelines, and alignment with the customer’s wider automation and 

orchestration roadmap may also affect commercial structuring. 

Aaseya provides licensing advisory and commercial alignment support to help customers select licences that are 

appropriately sized to their usage patterns, ensuring cost efficiency, transparency, and compliance with Camunda 

licensing policies. Any professional services—including licence sizing assessments, implementation services, or 

managed services—are scoped and priced separately in line with customer requirements. 

 

2. Contact Information  

Matthew Leamy – Vice President, Sales Europe 

Email: GCloud@aaseya.com 
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