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1. Overview 

Pricing for Aaseya OutSystems Licence Reselling Services is based on OutSystems’ subscription-based 
licensing model, aligned to the selected platform edition, runtime scope, and scale of application delivery. Licence 
pricing and commercial terms are governed by OutSystems’ standard pricing frameworks, with Aaseya acting as 
an authorised OutSystems Sales and Delivery Partner to support compliant procurement, commercial alignment, 
and lifecycle governance. 

OutSystems licensing is typically structured around the Developer Cloud (ODC) and Personal Edition models, with 
pricing influenced by application scale, user volumes, runtime environments, support levels, and optional advanced 
add-ons. Indicative licensing constructs published by OutSystems are outlined below. 

Indicative OutSystems Licensing Structure 

Licensing 

Dimension 

OutSystems Developer 

Cloud (ODC) 

Advanced Add-ons OutSystems Personal 

Edition 

Target usage Enterprise and departmental 

applications 

Enterprise scale and higher 

availability 

Individual learning and 

experimentation 

Pricing model Subscription-based Subscription-based Free 

Indicative entry 

pricing 

Starts from ~£26,100 per 

year (GBP) 

Priced on request No licence cost 

Support Professional support during 

business hours (8×5) 

Upgrade to 24×7 

professional support 

Business hours support 

(8×5) 

Runtimes Development, non-

production, and production 

Additional non-production 

and production runtimes 

Development only 

Hosting model OutSystems Cloud Self-hosted option 

available 

OutSystems Cloud 

Availability / 

SLA 

99.5% uptime Upgrade up to 99.95% Not applicable 

Compliance 

options 

Limited (e.g. ISO 27001) Extended compliance (e.g. 

SOC 2 Type II, PCI DSS) 

Not applicable 

Users Starts with ~100 internal 

users 

Scale internal and external 

users 

Up to 100 internal users 

Applications Starts with one medium-sized 

production application 

Scale to multiple, complex 

applications 

Test applications only (non-

production) 

 

Overall pricing is further influenced by the deployment approach (ODC or customer-managed environments), 
number of applications, end-user volumes, runtime workloads, environments required (development, test, staging, 
production), subscription term, and planned scalability or roadmap expansion. Renewal timelines, contract tenure, 
and alignment with the customer’s low-code and digital transformation roadmap may also impact commercial 
structuring. 

Aaseya provides licensing advisory and commercial structuring support to help customers select licences that are 
appropriately sized to actual usage, ensuring cost effectiveness, compliance with OutSystems licensing policies, 
and alignment with both current and future platform needs. Any associated professional services—including licence 
advisory, sizing assessments, implementation, or managed services—are scoped and priced separately based on 
customer requirements. 

Pricing transparency is maintained throughout the procurement lifecycle, with clear visibility into licence 

components, subscription terms, and renewal implications. This enables informed decision-making, predictable 

budgeting, and commercially sustainable outcomes across the OutSystems contract lifecycle. 
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2. Contact Information 

Matthew Leamy – Vice President, Sales Europe 

Email: GCloud@aaseya.com 
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