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BOOMI PRICING

Flexible Pricing Options

Boomi’s integration platform (iPaaS) pricing is primarily based on a subscription model
that scales with usage, often focusing on the number of connectors (applications) being
integrated. Pricing is complex, with costs increasing as data volumes, API traffic, and
required modules (like Master Data Management or APl Management) grow. For
up-to-date pricing, Claria UK Ltd can provide a tailored quote based on your specific

requirements.

1. Subscription Model (Tiered Editions)

e Base/Pro/Enterprise Tiers: Costs typically scale based on the number of
connections, test connections, and additional modules like APl Management.

e Modules: Added functionality such as Master Data Hub (MDH), Flow, and
advanced APl management are priced separately based on volume (e.g., number

of "Golden Records" or API transactions).

3. Key Pricing Drivers & Factors

e Connectors: The number of applications you need to connect.

e Data Volume/Transactions: High-volume traffic (e.g., millions of records) increases
costs.

e Support Level: Standard support is included, but Premier support adds 25% to the

annual subscription, while Premier Plus adds 35%.

4. Additional Information




€ Claria

e Trial: 30-day free trial available.

For exact, up-to-date pricing Claria UK Ltd can provide a tailored quote, as packages are

highly customisable to the organisation's architecture and workload.
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