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Pricing

Moata Carbon Portal has 3 pricing tiers based on the level of
functionality, number of users and carbon libraries, and the
scale of carbon management support.

As you grow in their carbon maturity, more domain expertise
is required to support your low carbon journey. This pricing
model reflects these needs, with clear additional value
provided at each tier.

The curated pricing tiers ensure that you are provided with
the most appropriate MCP solution for your needs.

Below: A visual representation of each pricing tier against a client’s low
carbon needs
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Below: Features summary of the 3 pricing tiers

£500/mo £2950/mo £4900/mo

Perfect for... Starting a Low carbon Organisational
project’s low support for carbon
carbon journey  several projects management
Users
Users 5* Unlimited Unlimited
Supply chain access V4

Functionality

Full access to MCP
standard functionality v v v

Whole life carbon
functionality 4 4

Libraries

Publicly available

databases v v v
15,000+ EPDs V4 V4 V4
Curated carbon libraries

and early stage estimation v v

Responses to queries

within 24 hours v v v
Enhanced product support

and feature development 1day per month 2 days per month
Admin user management v

* additional users can be purchased. Contact the MCP team for more details on pricing



Moata.
The future is connected.

Moata is our digital twin platform,

hosting solutions that use the

power of data to solve today’s

most pressing infrastructure

problems across the lifecycle.
Moata is open, secure, scaleable
and adaptable, delivering
predictive power in a geospatial
context through advanced
analytics and machine learning.

moata.com
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