
 

 

MLC Partners Pricing Approach 

The attached SFIA rate card details the prices that are applicable to this 

service against each of the SFIA levels. Prior to commencing any assignment, 

we will agree with the customer the mix of resources to deliver the service to 

and the appropriate rate. 

For each of the SFIA levels the price represents the maximum we will charge 

per day for team members at that grade. Where we are able to apply 

discounts to optimise value for money, particularly where larger teams are 

engaged or the assignment is for longer periods, we will seek to do so subject 

to the agreement of the customer and constraints of the framework. 

We will agree the final pricing for any work package on a case by case basis 

prior to commencement of the work. 

 


